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Philip Collins
Chairman
Office of Fair
Trading
London

DEALING WITH

CARTELR I S K
A major event from IBC Legal Conferences

Cartels, leniency and settlements in an increasingly complex environment

Receive valuable advice on the
following:
• Recent developments and preventing problems – criminal
enforcement, higher fines, leniency and fining guidelines
• Compliance training and other preventative measures – what are
the options and does anything work?
• When and if to blow the whistle - deciding to go for leniency, taking
tough decisions
• Internal investigations – making the most of external advice and
internal relationships
• Dealing with the risks of extradition
• Managing worldwide leniency applications – complexities of
leniency in cross-border cartel cases
• The EC Model Leniency programme – how does it work in practice?
• Settlements: the Commission’s proposals and experience in the UK

Media
Partners

Hear from distinguished experts
Chairman:

John Ratliff, Partner, WilmerHale LLP, Brussels
Philip Collins
Chairman, Office of Fair
Trading, London

Jeffrey Blumenfeld
Partner, Crowell & Moring LLP
Washington DC

Fiona Carlin
Partner, Baker & McKenzie LLP
London and Brussels

Jean François Bellis
Partner, Van Bael & Bellis
Brussels

Anne Riley
Associate General Counsel
Shell International, London

Isabelle Kraus,
Case Handler, DG Competition,
European Commission
Brussels

Sven Völcker
Partner, WilmerHale LLP
Brussels
Hans-Martin Feldkamp
Senior Counsel, Lanxess
Germany
Annette Schild
Partner, Shearman & Sterling
LLP, Brussels

Sonya Branch
Senior Director, Markets and
Projects, Goods
Office of Fair Trading
London
Sean-Paul Brankin
Counsel, Crowell & Moring LLP
Brussels

SRA CPD 6.5 hours
Bar Council CPD 6.5 hours

Bookings hotline: +44 (0)20 7017 5503

Book on-line: www.ibclegal.com/cartels
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DEALING WITH

CARTELR I S K
A major event from IBC Legal Conferences

Cartels, leniency and settlements in an increasingly complex environment

Cartels remain the top enforcement
priority for competition regulators
throughout the world. Commissioner Kroes
has set very specific objectives: “I want
the future for cartelists to continue to
look as bleak as possible.” Fines continue
to increase year-on-year – the European
Commission has already fined companies
more than EUR 3.3 billion in 2007 alone,
and the year is not yet over. In the UK,
enforcement of the criminal cartel offence
is finally becoming a reality - if all goes
well, the participants in the Marine Hoses
cartel will soon be serving time in British
jails – and extradition to the US is a real
threat even if no UK prosecution emerges.
At the same time, the Commission, the
UK and other authorities are looking to
speed up decision-making and increase
the numbers of decisions they take by
increasing use of settlements.
Everybody should worry about cartel risks.
Issues can arise even for the most compliant.
An acquisition can include an unforeseen
line item – participation in a 20 year price

fixing agreement on the part of the target;
one rogue employee can involve you in
a criminal conspiracy; or a meeting that
took place ten years ago under a different
management team can become the focus
of an international investigation.

who should
attend:

Avoiding such consequences requires
vigilance from the companies legal advisers
(in-house and external), care in devising
appropriate compliance measures and, if
the worst happens, devising a defence
strategy that may include swift action to
seek leniency or developing a settlement
proposal.

• Private practice
lawyers specialising in
competition law

Please call Daniel Browne on +44(0)20 7017 5272 or
email daniel.browne@informa.com

Keep up to date
with all our events
online at:
www.ibclegal.com

• Compliance officers

• Consulting economists
• National competition and
regulatory authorities

Dealing with Cartel Risk brings together
leading experts from private practice, the
European Commission and the Office of
Fair Trading with the experience to lead
you through the practical issues in this
complex area and to bring you up to speed
on the latest developments in settlements,
multi-jurisdictional leniency filings, and
what works (or does not) in compliance
programmes.

To book your place and for information on
group discounts

More
Competition
Events for
your diary

• In-house counsel

Promotional opportunities

For details of the wide range of sponsorship opportunities available, including
insertion of promotional literature in the delegate pack, drinks reception or full
conference sponsorship, please contact: Kelvin McManus on +44 (0)20 7017 4702 or
email kelvin.mcmanus@informa.com

Pricing and the Dominant Company Financial Services and
Thursday 31st January 2008, The
Competition Law
Stanhope Hotel, Brussels
April 2008, London
Airlines, Airport Infrastructure and
Competition Law
Thursday 6th March 2008, The
Stanhope Hotel, Brussels

DISTANCE LEARNING POSTGRADUATE
DIPLOMAS/MASTERS FROM KING’S COLLEGE
Starting October 2008
• Postgraduate Diploma /Masters in EC
Competition Law

IBC’s Annual London Conference
Advanced EC Competition Law
Tuesday 22nd & Wednesday 23rd
April 2008, Le Meridien Piccadilly,
London

• Postgraduate Diploma/Masters in Economics
in Competition Law

Using EU Law as a Litigation Tool
Friday 6th June 2008, Brussels

• Postgraduate Diploma/Masters in UK, EC and
US Copyright Law

• Postgraduate Diploma/Masters in EU Law

For further details please contact: daniel.browne@informa.com or call +44(0)20 7017 5272

Bookings Hotline: +44 (0)20 7017 5503

AGENDA

Chairman:
John Ratliff, Partner, WilmerHale LLP, Brussels

08.30 Registration and coffee

12.45 Q & A and panel discussion

09.00 Chairman’s Introduction

13.00 Lunch

SESSION 1:

RECENT DEVELOPMENTS AND PREVENTING PROBLEMS
09.10 KEYNOTE ADDRESS

‘Promoting effective competition and encouraging
compliance’
» Fines
» Individual sanctions
» Private actions
» Compliance and corporate governance
» Early resolution
Philip Collins
Chairman
Office of Fair Trading
London

09.45 Compliance training and other preventative
measures

‘What are the options and does anything work?
» Defining the purpose of compliance training: education/
prevention/mitigation
» Best practice for internal audits
» Other compliance tools including private “leniency”
programmes and the nuclear option of mock dawn raids
Fiona Carlin
Partner, Baker & McKenzie
London and Brussels
Anne Riley
Associate General Counsel
Shell International, London

10.30 Q & A and panel discussion
10.45 Coffee

SESSION 2:

SESSION 3:

MANAGING THE INTERNATIONAL PROCESS
14.00	Managing worldwide leniency applications
[complexities of leniency in cross-border cartel
cases]
» Termination
» Markers vs evidence based amnesty systems
» Written or oral statement, ‘proffers’ or actual evidence
Jeffrey Blumenfeld
Partner
Crowell & Moring LLP, Washington DC

15.00 Leniency: the ECN model programme and other
international aspects

» The background of increased competition policy enforcement
in the EU and internationally
» ‘Soft harmonisation’ of the EU Leniency programmes through
the ECN model programme
» The solutions adopted under the ECN model leniency
programme: do they work?
» International cooperation between agencies and leniency
related issues
Isabelle Krauss
Case Manager, DG Competition,
European Commission, Brussels

15.25	How does it work in practice?
Jean-Francois Bellis
Partner,
Van Bael & Bellis, Brussels

15.45 Coffee

SESSION 4:

SETTLEMENTS

WHEN AND IF TO BLOW THE WHISTLE
16.05 Recent OFT Experience
11.00	Internal investigations

Making the most of external advice and internal
relationships
» How to achieve cooperation
» Privilege issues post Akzo
» Companies and employee interests
Sven Völcker
Partner
WilmerHale LLP, Brussels
Hans- Martin Feldkamp
Senior Counsel
Lanxess, Germany

12.00 Deciding to go for leniency – taking tough
decisions

» Taking stock of risks worldwide: high fines, costly litigation,
tender blacklisting, jail time, to name a few….
» Will leniency applications protect the company?
» Company v. employees – can you keep everybody happy?
» Will the skeleton stay in the closet?
Annette Schild
Partner
Shearman & Sterling LLP, Brussels

» Public schools, BA/Virgin, Supermarkets, Dairies price fixing,
and Marine Hoses: lessons for the future
Sonya Branch
Senior Director, Markets and Projects, Goods
Office of Fair Trading

16.35 The Commission’s proposals - heading in the
right direction?
» Where are we post-consultation?
» Can the Commission learn from the OFT?
» Will the proposals work in practice?
» Are there hidden pitfalls?
Sean-Paul Brankin
Counsel
Crowell & Moring LLP, Brussels

17.15 Discussion and close

Conference documentation is available
If you are unable to attend, why not pass the brochure on to a colleague? Don’t forget: you
need not miss out; the conference notes are available after the event for only £175 (£190
outside the UK). To order your copies or for further information, contact: Daniel Browne:
Tel: +44(0)20 7017 5272 or Email: daniel.browne@informa.com

Book on-line: www.ibclegal.com/cartels

Wednesday 27th February 2008,

DEALING WITH

CARTELRISK

Le Meridien Piccadilly
21 Piccadilly, London WIV OBH
Tel: +44(0)870 400 8400
Fax: +44(0)20 7437 3574

Customer Number

Terms and Conditions
FEE: Conference if booked by 18th January 2008 £745 + 17.5% VAT.
Conference if booked by 14th February 2008 £845 + 17.5% VAT. Conference
if booked after 14th February 2008 £895 + 17.5% VAT.
ACCREDITATION: This conference has been accredited with Law Society
6.5 CPD hours Bar Council CPD 6.5 hours (Ref: EV/LSSL). For all enquiries
regarding CPD points quote registered company name Informa UK Ltd.
CANCELLATIONS: Must be received in writing to daniel.browne@informa.
com by 6th February 2008 and will be subject to administrative charge of
£150. It is regretted that no refunds will be made or invoices cancelled after
and the full registration fee will be payable. Substitutions may be made at
any time. Fee includes lunch, refreshments and supporting documentation.
It may be necessary for reasons beyond the control of the organisers to alter
the content and timing of the programme or the identity of the speakers.
This contract is subject to English Law.
VAT: Under UK Customs & Excise Regulations delegates from all countries
are required to pay VAT on any event taking place in the UK. Delegates will
be sent information on how to claim back VAT.

Brochure Number

ARE YOU REGISTERED?: You will always receive an acknowledgement
of your booking. If you do not receive anything please call us on +44 (0)20
7017 5503 to make sure we have received your booking
CALL MONITORING: Telephone calls to Informa UK Limited may be
recorded or monitored in order to check the quality of the service being
provided.

Event Code

LE1249
Are we mailing you correctly? To update your contact details on our database please visit www.updates.informa.com

5 Easy Ways to Register
Contact Customer Services on
Tel: +44 (0)20 7017 5503
Fax: +44 (0)20 7017 4746
E-mail: ProfessionalCustServ@informa.com
Would you like to receive e-mail updates from us in the future? Yes

DATA PROTECTION: The personal information shown, and/or provided by
you will be held on a database and shared with companies in the Informa
Group. It may be used to keep you, or any additional names provided
by you, up to date with developments in your industry. Sometimes your
details may be obtained from or made available to external companies
for marketing purposes. If you do not wish your details to be used for this
purpose, please write to: The Database Manager at Informa UK Ltd, Informa
House, 30-32 Mortimer Street, London,W1W 7RE, UK.Tel: +44 (0)20 7017
4555, Fax: +44 (0)20 7017 4743, Email:database@informa.com

REDUCED RATE HOTEL ACCOMMODATION

Mail:
The Bookings Department
Informa
PO Box 406
West Byfleet
KT14 6WL

Web: www.ibclegal.com/cartels

The cost of the accommodation is not included in the event
fee. Reduced rate accommodation can be arranged for you
as a free service to Informa delegates by contacting
Zibrant, call +44 (0)1332 285590;
email informa@zibrant.co.uk
or visit www.zibrant.co.uk/informa.
Please book early to avoid disappointment – some destinations
fill up very quickly.

DELEGATE DETAILS (for ease, attach your business card) – Please photocopy form for multiple bookings!
(Mr/Mrs/Ms/Miss/Dr) Family Name ........................................................................................................................... Forename .............................................................................................................................................................................
E-mail............................................................................................................................................................................................. Tel................................................................................................................................................................................................
Fax.................................................................................................................................................................................................... Job Title..................................................................................................................................................................................

APPROVING MANAGER DETAILS
(Mr/Mrs/Ms/Miss/Dr) Family Name ........................................................................................................................... Forename .............................................................................................................................................................................
E-mail............................................................................................................................................................................................. Tel................................................................................................................................................................................................

COMPANY DETAILS
Name of Company......................................................................................................................................................................................................................................................................................................................................................................
Department............................................................................................................................................................................... Address....................................................................................................................................................................................
.................................................................................................................................................................................................................................................................................................................................................................................................................
City ....................................................................................................................................Postcode ...............................................................................Country .........................................................................................................................................
VAT Reg no.................................................................................................................................................................................. Nature of Company Business .................................................................................................................................

Prices

payment information

BOOK NOW TO BENEFIT FROM OUR EARLYBIRD DISCOUNTS!

Bank Transfer: Please quote the event code LE1249 and the delegates surname in the
transfer instructions. Transfers should be made to: Natwest Bank, Colchester, Essex, UK
Account Name: Informa UK Ltd Account Number: 01825550.
Sort Code: 60-06-06 SWIFT code: NWBKGB2L.
Please fax a copy of your transfer to Joanne Blore, fax: + 44 (0) 20 7017 7827.

Conference if booked by 18th January 2008
£745 + 17.5% VAT
Conference if booked by 14th February 2008
£845 + 17.5% VAT
Conference if booked after 14th February 2008
£895 + 17.5% VAT

£________
£________
£________

To book your place, and for information on group discounts please contact
Daniel Browne on +44 (0)20 7017 5272 or email daniel.browne@informa.com.
TOTAL
I am unable to attend this event but please reserve me ____
set(s) of conference notes at £175 (£190 outside the UK)

£________

Cheque: All cheques should be sent together with your booking form, and made
payable to Informa UK Ltd, and posted to, The Bookings Department, Informa, PO Box
406, West Byfleet, KT14 6WL
Credit Card: Please charge my credit card;
Visa Diners Mastercard American Express
Expiry date ___ ___/___ ___
Card No: ..........................................................................................................................Security No:........................
Cardholders Name:.......................................................................................................................................................

£________

Proof of Payment – Delegates who do not pay with their booking are requested to provide a copy of bank
transfer/credit card/cheque details to help payment allocation. Staff at the event will request a credit card guarantee
for delegates without proof of payment.IBC Legal Conferences is part of Informa Professional. Informa Professional is
a trading name of Informa UK Limited. Registered in England under no. 1072954. Registered Office: Mortimer House,
37-41 Mortimer Street, London W1T 3JH

Signature:............................................................................................................................................................................
Contact Telephone Number: ................................................................................................................................
Date: ______/______/______
Yes I agree to the Terms and Cancellation Conditions as stated on this form

